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Re: Milgram v. LeGall and New Century Investor, Inc.
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______________

Dear Sir or Madam:

Enclosed please find the original and two (2) copies of the
following documents for filing to commence the above-referenced
action:

(1) Verified Complaint;
(2) Certification of Pamela M. Fischer with Exhibits A - F;
(3) Brief in Support of Plaintiff’s Application for an Order

to Show Cause and Preliminary Injunctive Relief; and
(4) proposed Order to Show Cause.

Please stamp one copy of the documents “filed” and return with
the messenger. Plaintiff will await notice of a decision on the
proposed Order to Show Cause. Thank you.

Sincerely yours,

ANNE MILGRAM
ATTORNEY GENERA OF NEW JERSEY

By: &1:

Deputy Attorney General
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ANNE MILGRAN
ATTORNEY GENERAL OF NEW JERSEY
Division of Law
124 Halsey Street, 5th Floor
P.O. Box 45029
Newark, New Jersey 07101
Attorney for Plaintiff

By: Megan J. Harris
Deputy Attorney General
(973) 648-3730

ANNE MILGRAM,
Attorney General of New Jersey,
on behalf of VINCENT J. OLIVA,
Chief of the New Jersey
Bureau of Securities,

Plaintiff,

NEW CENTURY INVESTOR, Inc., a
New Jersey Corporation, and
TERRENCE LEGALL, individually
and as principal of New
Century Investor,

SUPERIOR COURT OF NEW
JERSEY
CHANCERY DIVISION: GENERAL
EQUITY
UNION COUNTY

DOCKET NO
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COMPLAINT
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Civil Action

Defendants.

Anne Milgram, Attorney General ot New

offices at 124 Halsey Street in the City of

of Essex, State of New Jersey, on behalf

Oliva, Chief of the New Jersey Bureau

(“plaintiff”) , having offices at 153 Halsey

City of Newark, County of Essex, State of New

Jersey, having

Newark, County

of Vincent J.

of Securities

Street in the

Jersey, says:
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STATEMENT OF THE CASE

1.’ Plaintiff brings this civil action against New

Century Investor and Terrence LeGall (collectively

“defendants”) pursuant to the New Jersey Uniform Securities

Law (1997), N.J.S.A. 49:3-47 to 76 (the “Securities Law”),

for violations of the following provisions: (1) J.S.A.

49:3-56(a) (acting as an unregistered investment adviser or

unregistered investment adviser representative); and (2)

N.J.S.A. 49:3-56(j) (employing an unregistered investment

adviser representative). Plaintiff seeks preliminary and

permanent injunctive relief, disgorgement, and restitution

pursuant to the provisions of N.J.S.A. 49:3-69(a) (2) , and

civil monetary penalties pursuant to the provisions of

N.JS.A. 49:3-70.1.

PARTIES

2. The Attorney General of New Jersey brings this

action on behalf of the Chief of the New Jersey Bureau of

Securities’ (the “Bureau Chief” or “plaintiff”) pursuant to

the Bureau Chief’s duty to enforce the provisions of the

Securities Law,

3. Terrence LeGall (“LeGall”) is an individual

residing at 207 Carnegie Street, Linden, New Jersey. He is
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the founder and Chief Executive Officer of New Century

Investor, Inc.

4. New Century Investor, Inc. (“NCI”) is a business

founded in or around 2001 and incorporated in New Jersey in

or about August 2006.

5. MCI’s office location is 923 North Wood Avenue,

Linden, New Jersey.

6. MCI alternately uses or has used 2 Jackson Drive,

Suite 204, Cranford, New Jersey as its business address.

FACTUAL ALLEGATIONS

7. LeGall formed NCI in or around 2002 while he was

living in California. (Fischer Cert.’ ¶ 10)

8. LeGall uses or has used MCI as the business

entity through which he provides advice to clients

regarding buying and selling stock, as well as tax

preparation and various other financial planning services.

(Fischer Cert. ¶J 12).

9. LeGall began operating MCI from New Jersey in or

around March 2003. (Fischer Cert. ¶ 10).

10. MCI charges a minimum annual “subscription fee”

of $595.00 to each new customer. The amount of the annual

fee for MCI’s services increases depending upon the amount

“Fischer Cert.” refers to the certification of New Jersey Bureau of
Securities Investigator Pamela M. Fischer, submitted in support of
plaintiffs application for an order to show cause and preliminary
injunctive relief.
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of money a customer seeks to invest. The annual fee may be

as much as 10% of the amount of money for which each client

seeks advice or financial planning services. (Fischer

Cert. ¶ 13).

11. Nd’s subscription fee entitles each client to

multiple services, including advice regarding stocks to

purchase, when to sell stocks purchased, broker-dealer

recommendations, tax preparation and advice, various

reports and newsletters containing financial information

and advice, and a personal financial check-up. (Fischer

Cert. ¶ 14).

12. LeGall and NCI received at least $119,922.34 in

compensation for investment adviser services during the

year 2006. (Fischer Cert. ¶ 19).

13. LeGall solicits clients, among other methods,

through Nd’s web site, newcenturyinvestor.com. (Fischer

Cert. ¶ 15).

14. Newcenturyinvestor.com provides detailed

information regarding NCr’s investment advisory services

and tees, subscription forms, contact information for NCI’s

office, a field for users to submit contact information to

NCI electronically, and an “Investment Dictionary.” The

web site also lists LeGall’s experiences and accolades in

4
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the “Financial Services Industry.” (Fischer Cert. ¶ 16,

Ex. 0).

15. In addition to soliciting clients through

newcenturyinvestor.com. LeGall has advertised NCr’s

investment advisory and finandial planning services through

a radio program, the listing of NCI on other web sites,

including asonenj.com, and personal contact with persons to

whom LeGall pitched NCr’s services. (Fischer Cert. ¶ 17)

16. Since NCI began operating from New Jersey in or

around March 2003, LeGall has provided investment advice

and other financial planning services to approximately 300

individuals, the majority of whom are, or were during the

relevant period, New Jersey residents. (Fischer Cert. ¶

18, Ex. C).

17. Neither LeGall nor NCI are currently registered

with the Bureau in any capacity. (Fischer Cert. ¶J 5, 20,

23)

18. Neither LeGall nor NCI were registered with the

Bureau in any capacity during the period of time relevant

to this Complaint. (Fischer Cert. ¶J 5, 20, 23)

19, In March and April 2006, Bureau Investigators

personally advised LeGall of the Securities Law’s

registration requirements related to investment advisers

and provided LeGall with registration forms.

5
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20. Defendants presently continue to operate an

investment advisory service and solicit new clients while

not registered with the Bureau. (Fischer Cert. ¶J 6, 7,

11, 21-23)

COUN’]? I

DEFENDANT NCI IS ACTING AS AN tJThEGISTERED

INVESTMENT ADVISER IN VIOLATION OF

N.J.S.A. 49:3-56

(Against defendant Nd)

21. Plaintiff repeats the allegations set forth in

the preceding paragraphs of this Complaint as though set

forth fully herein.

22. In connection with the conduct and events

described in the preceding paragraphs, NCI is acting or has

acted as an investment adviser as the term “investment

adviser” is defined in N.J.S.A. 49:3-49(g) (1)

23. NCI failed to register with the Bureau as an

investment adviser in violation of !‘T.J.S.A. 49:3-56.

24. Each instance of acting as an investment adviser

to a client while not registered with the Bureau

constitutes a violation of N,J.S.A. 49:3-56 and is cause

for the imposition of injunctive relief pursuant to

N.J.S.A. 49:3-69(a) and (b), a civil monetary penalty

pursuant to N.J.S.A. 49:3-70.1, and an order of restitution

and disgorgement pursuant to N.J.S.A; 49:3-69 (a) (2).
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COUNT II

DEFENDANT TERRENCE LEGALL IS ACTING AS AN

UNREGISTERED INVESTMENT ADVISER REPRESENTATIVE IN

VIOLATION OF N.J.S.A. 49:3-56

(Against defendant Terrence LeGall)

25. Plaintiff repeats the allegatiOns set forth in.

the preceding paragraphs of this Complaint as though set

forth fully herein.

26. In connection with the conduct and events

described in the preceding paragraphs, LeGall is acting or

has acted as an investment adviser representative as the

term “investment adviser representative” is defined in

N.J.S.A. 49:3-49(s).

27. LeGall failed to register with the Bureau as an

investment adviser representative in violation of N.J.S.A.

49:3-56.

28. Each instance of acting as an investment adviser

representative to a client of NCI while not registered with

the Bureau constitutes a violation of N.J.S.A. 49:3-56 and

is cause for the imposition of injunctive relief pursuant

to N,J.S.A. 49:3-69(a) and (b), a civil monetary penalty

pursuant to N.J.S.A. 49:3-70.1, and an order of restitution

and disgorgement pursuant to N.LJ.S.A. 49:3-69(a) (2).

7
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COUNT III

DEFENDANT NCI IS EMPLOYING AN UNREGISTERED

INVESTMENT ADVISER REPRESENTATIVE flT VIOLATION OF

N.J.S.A. 49:3-56(j)

(Against defendant Net)

29. Plaintiff repeats the allegations set forth in

the preceding• paragraphs of this Complaint as though set

forth fully herein.

30. In connection with the conduct and events

described in the preceding paragraphs, MCI is employing or

has employed an investment adviser representative who is

not registered with the Bureau.

31. Each instance of employing an investment adviser

representative to provide investment advice or financial

planning services to a client of MCI while the

representative was not registered with the Bureau

constitutes a violation of N.J.S.A. 49:3-56(j) and is cause

for the imposition of injunctive relief pursuant to

N.J.S.A. 49:3-69(a) and (b), a civil monetary penalty

pursuant to N.J.S.A. 49:3-70.1, and an order of restitution

and disgorgement pursuant to N.J.S.A. 49:3-69(a) (2).

8
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DEMAND FOR RELIEF

WHEREFORE, Plaintiff petitions this Court for an Order:

(a) Finding that all defendants engaged in the acts

and-practices alleged above;

(b) Finding that such acts and practices constituted

violations of the Securities Law;

Cc) Preliminarily enjoining defendants from directly

or indirectly offering or selling investment

advice or other financial planning services

pending final disposition of this matter;

Cd) Ordering defendants to immediately remove from

the Internet any web site defendants have posted

or caused to be posted offering investment advice

or other financial planning services and

preliminarily enjoining defendants from posting

or causing to be posted the same or similar web

site(s) to the Internet pending final disposition

of this matter;

(e) Enjoining defendants f rem destroying or

concealing any documents, books, records, or

other materials, including electronically-stored

information, related to this matter;

9
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(f) Affording each person who purchased investment

advice or financial planning services from NCI

during the relevant period the option of

receiving restitution of fees paid to NOl, plus

interest and expenses incident to effecting the

purchase of services and restitution;

Cg) Assessing civil monetary penalties against

defendants for each violation of the Securities

Law in accordance with N.J.S.A. 49:3-70.1;

(h) Ordering defendants to pay restitution to

investors who opt to receive restitution and to

disgorge to the Bureau all profits and/or funds

gained through violations of the Securities Law;

Ci) Ordering that defendants are enjoined from

offering or selling investment advisory and

financial planning services until they have fully

complied with all provisions of the Securities

Law, including the registration requirements of

N.J.S.A. 49:3-56;

(j) Permanently enjoining the defendants from further

violating the Securities Law; and

10



C C

(k) Affording plaintiff and affected third parties

any additional relief the Court may deem just and

equitable.

ANNE MILGRAM
ATTORNEY GENERAL OF NEW JERSEY

On behalf of Vincent J. Oliva

Chief of the New Jersey Bureau

Securities

By:
Megan J$Harris

Deputy Attorney General

Dated: December 2.0, 2007

11 .
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VERIFICATION

I, Pamela 14. Fischer, certify as follows:

1. I am an Investigator for plaintiff, the Chief of

the New Jersey Bureau of Securities.

2. I have read the foregoing complaint and certify

of my own personal knowledge’ that the facts contained

therein are true based upon the Bureau’s investigation of

defendants.

3. I am aware that if any of the foregoing

statements is willfully false, I am subject to punishment.

Pamela 14. Fischer
Investigator
New Jersey Bureau of Securities

Dated: December R..Q, 2007

12
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RULE 4:5-1(b) (2) CERTIFICATION

I hereby certify that plaintiff is not aware of any

other action pending in any court related to the subject

matter of this Complaint, nor is plaintiff aware of any

other party who should be joined in this action at the

current time. Plaintiff filed an action against defendant

Terrence LeGall. to enforce two administrative subpoenas

issued to LeGall in relation to the investigation of the

allegations set forth in this Complaint (New Jersey

Superior Court Docket No. ESX-C--355-06), which was resolved

through a Consent Order dated December 6, 2006. Plaintiff

has not initiated any other civil action in any court

against defendants and is not now engaged in any

arbitration proceeding against defendants, nor is any other

civil action or arbitration proceeding contemplated.

ANNE MILGRAM
ATTORNEY GENERAL OF NEW JERSEY

By:

_____

Megan J Harris
Deputy Attorney General

Dated: December 20, 2007

13
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DESIGNATION OP TRIAL COUNSEL

PURSIThNT TO R. 4:5-1(0)

Deputy Attorney General Megan Harris is hereby

designated as trial counsel for this matter.

ANNE MILGRAM
ATTORNEY GENERAL OF NEW JERSEY

Megan J. arris

Deputy Attorney General

Dated: December 20 , 2007

14
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ANNE MILGRAM
ATTORNEY GENERAL OF NEW JERSEY
Division of Law
124 Halsey Street, 5th Floor
P.O. Box 45029
Newark, New Jersey 07101
Attorney for Plaintiff

By: Megan J. Harris
Deputy Attorney General
(973) 648-3730

C

ANNE MILGRA.M,
Attorney General of New Jersey,
on behalf of VINCENT J. OLIVAI
Chief of the New Jersey
Bureau of Securities,

NEW CENTURY INVESTOR, Inc., a
New Jersey Corporation, and
TERRENCE LEGALL, individually
and as principal of New
Century Investor,

SUPERIOR COURT OF NEW
JERSEY
CHANCERY DIVISION: GENERAL
EQUITY
UNION COUNTY

DOCKET NO.

_________

CERTIFICATION OF PAMELA M.
FISCHER IN SUPPORT OF

PLAINTIFF’ S APPLICATION
FOR AN ORDER TO SHOW CAUSE

age, hereby certify as

1. I am an attorney licensed to practice in New

Jersey and New York. I have been licensed in New Jersey

since December 2005 and New York since January 2007.

Plaintiff,

)
)

)

)
)

)

Civil Action

Defendants.

I, PANELA M. FISCHER, of full

follows:

1
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2. I am an investigator with the New Jersey Bureau

at Securities (the “Bureau”) and have been employed as such

since October 2005.

3. As a Bureau Investigator, I conduct inquiries

into and investigate violations of the New Jersey Uniform

Securities Law (1997), N.J.S.A. 49:3-47 et sq (the

“Securities Law”)

4. In March 2006, acting on a complaint the Bureau

received and his recent discovery of the web site

newcenturyinvestar.com, Bureau Investigator John Cronin,

who is now retired, interviewed defendant Terrence LeGall

(“LeGall”) at the offices of New Century Investor (“Nd”)

in Linden, New Jersey.

5. Investigator Cronin’s discovery at the

newcenturyinvestor.com web site in 2006 ihdicated that

LeGall was acting as the President and CEO of an investment

advisory service. Before interviewing LeGall, Investigator

Cronin checked the Bureau’s records and found that neither

LeGall nor New Century Investor was registered with the

Bureau in any capacity.

6. Investigator Cronin’s in-person interview of

LeGall on March 30, 2006 resulted in LeGall confirming that

he provides investment advice to clients for a fee. During

the interview, Investigator Cronin advised LeGall of the

2
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Securities Law’s registration requirements related to

investment advisers.

7. Several days after the interview, in early April

2006, Investigator Cronin mailed an Investment Adviser

Registration Packet to LeGall, enclosing the forms

necessary to apply for registration with the Bureau. A

Certification of Investigator Cronin, asserting the

foregoing facts and submitted in 2006 to the Essex County

Chancery Division in support of a related subpoena

enforcement action, is attached hereto as “Exhibit A.”

S. I took over the investigation of this matter upon

Investigator Cronin’s retirement in late December 2006.

9. Pursuant to an administrative subpoena for

testimony, I deposed LeGall on February 5, 2007. During

the deposition, LeGall admitted that he had received the

investment advisor registration forms mailed to him from

the Bureau in April 2006. LeGall also admitted that he had

continued his investment adviser activities from the time

of the rviarch 30, 2006 interview, when he was advised to

complete registration with the Bureau, to some time in

November 2006.

10. During the February 5, 2007 deposition, LeGall

stated that he formed NCI in 2001 while he was living in

California, and that he began to operate NCI from New

3
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Jersey beginning in March 2003. LeGall identified a set of

materials, which outline Nd’s investment advice and

financial planning services and include new member

application forms, as those materials he presents to

potential clients. The NCI new membership materials,

presented as Exhibit 3-1 during LeGall’s February 5, 2007

deposition, are attached hereto as “Exhibit B.”

11. LeGall testified during the February 5, 2007

deposition that he was aware of the Securities Law’s

registration requirements, and also testified that he

intended to sit for the necessary exam (administered by the

Financial Industry Regulatory Authority) to qualify for

registration as an investment adviser. Several excerpts -

consisting of pages 39 to 42, 59 to 60, and 75 to 78 - from

the transcript of LeGall’s February 5, 2007 deposition are

attached hereto as “Exhibit C.”

12, My investigation of this matter, including the

deposition of LeGall on February 5, 2007, revealed that

LeGall uses NCI as the business entity through which he

provides advice to clients regarding buying and selling

stock, as well as tax preparation and various other

financial planning services.

13. NCI charges a minimum annual “subscription fee”

of $595.00 to each new customer. The amount of the annual

4
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fee for Nd’s services increases depending upon the amount

of money a customer seeks to invest. The annual fee may be

as much as 10% of the amount of money for which each client

seeks advice or planning services.

14. Nd’s subscription fee entitles each client to

multiple services, including advice regarding which stocks

to purchase, when to sell stocks purchased, broker-dealer

recommendations, tax preparation and advice, various

reports and newsletters containing financial information

and advice, and a personal financial check-up.

15. LeGall solicits clients, among other methods,

through NCI’s web site, newcenturyinvestor.com.

16.

Newcenturyinvestor.com provides detailed

information regarding NOl’s investment advisory services

and fees, subscription forms, contact information for NCI’s

office, a field for users to submit contact information to

NCI electronically, and an “Investment Dictionary.” The

web site also lists LeGall’s experiences and accolades in

the “Financial Services Industry.” Much of the information

found at newcenturyinvcstor.com matches the information

found in the materials LeGall confirmed as those he

provides to new NOl clients (See “Exhibit B” to this

Certification)
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“RICH PEOPLE PLAN FOR THREE

GENEPAflONs WHILE POOR
PEOPLE PLAN FOR SATtJRbAY NIGHT”

If you were to research the Rockefeller family,

this is what you would discover happened after

j
the government-ordered break-up of John ft
Rockefeller’s multi-billion dollar oil company.

TarrenceG.LeCafl
FourdcrfCt,air,n2W CEO

Standard Oil Corp. was broken-up by the govern

ment because it was a monopoly. It controlled about 95% of the oil in

the US, just the way that Microsoft Corp. controls 90% of today’s

computer industry with its Windows software. A host of oil companies

were
formed from the break-up of Standard Oil. These companies in-

chided: ExxonlMobil, Chevron, Texaco, and Amoco. The break-up of

Standard Oil fell under the Anti-thrust laws to ensure competition in

all industries. The government has the power to do this hi corporate

America.

The Rockefellers are richer today than when John ft Rockefeller died

two generations ago. This is the 3rd generation of his wealth. Rocke

feller took what seemed to be an unfortunate situation and turned it

h into generational wealth.

There are 476 billionaires worldwide today, out of a population of

more than 6 billion people. You do riot have to become a billionaire,

but you should want FINANCIAL FREEDOM.
What is FINANCIAL FREEDOM? FINANCIAL FREEDOM is

having the money to do whatever you love to do whenever you want

to do it.
This is what we consider the True American Dream

“NEW CENTURY INVESTOR”

Sincerely,

Terrence Cl. LeGal]
Founder/ Chairman/ CEO
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About the Founder
• Terrence 0. LeGall has worked in the Financial SeMce Industry

since 1980.

• Aninvestor.since 1975, he builtaniultirnillion dollar portfolio using
options, stocks, bonds and real estate.

• Founder/ChairmanlCEOofLeGallFinancial and
New Century Investor.

a Featured in Black Enterprise Magazine - October 1 990 Money
issue. (“How one Family Built a $2.3 million Nest Egg.

• Appeared on the Tim and Daphne Reid Show (Tim, of TV hit
shows WKRP in Cincinnati and FRANK’S PLACE, and Daphne, of
TV hit show FRESH PRINCE OF BELAIR with Will Smith) - Dec.
1990 in Saltimore, Maryland.

• Featured in USA TODAY newspaper on March 27th, 1991 in the
money section. (investment Club Pays off).

o Hosted financial seminars in many states including: New Vork,
New Jersey, Pennsylvania, Illinois, Nevada, California, Florida,
Michigan and Georgia.

• independent Consultant to individuals and groups on how to start an
investment club r corporation.

• Provides insurance protection for many families In the event of the
• death of theincomo earner. As well as, how to use insurance as a

vehicle to pay estate taxes.

ie editor is an individual investor and is not registeredas a securities
oker-dealer or an investment adviser either with the U.S. Securities and
‘cchange Commission or any state securities regulatory authority.

IflVW.NEWCENTtJRYTh’VE$TOR.COM

Ii
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I
MemberBeneffls

Usually, you would pay anywhere from $1500.00 to $5,000.00 for this type of
Investment Research and Financial latorruation, but for new subscribers we are
offering a discounted rate for the first year with a

• MONEY BACK GUARANTEE.

When you sign up for the sen’ice you will receive the following: -

• We will guide you every step of the way.

• We will help you obtain the correct forms to open your account (a) to trede the stocks
and/or options.

• You will receive easy to understand recomrnendntions.

• Each trade will take minutes to complete.

• How to rraissferfrollovcr your retirement account (s) Sr. 401K to an WA and any other
type of account.

• Free report with 5 must own stocks lbr any portfolio. (A $199.00 value).

• Free report of rising stocks that can potentially make you rich in the coming years.

Remember America Online before it became the powerhouse it is today? We discovered
it’s potential in 1992. We recognized Borne Depot’s staying power in 1989. Had you
invested $10,000.00 in each of these stocks, you would have a million dollars today.

(A $99.00 value).

• Free report of the 3 Hottest Growth Stocks To Buy Now, ($99.00 value)

• Unlimited access by phone fax, or e-mail (A $399.00 value)

• Quarterly newsletter dealing wish tax tawa and other financial masters. These reports
alone can suve you $1 00000cr snore when filing your taxes every year. (A $3000.00
value)

• During the year you will receive numerous buy and sell recomssieodatlons.

• We will teach you rite inner workings of financial strategies.

We are so esrited and confident that our service will rnaks enormous pmfiss sod grow your
portfolio, that we are offering yen a MONEY BACK GUARANTEE. If you are ever dissattatlerl,
for any reason, you can cancel your membership ansi receive a 100 % netlind on she remaining hal
sore of your autucription. Our utdmate goal is so make you money and have you ass suhecriher for
tife.

WWW.NEWCENTURYINVESTOR.COM
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Member Benefits cont.
Yourfree reports how a value of $3796120, so your costfor she years subscription is arm-allyfree, Investing involves risk; you could lose all or pare ofyour investment, Past recoInare not necessarily indicative offisacre pe4hrmance.

This service can be usea’ise any type ajaccounl (iRA, 401K 4038, investments groups. callege or regular). Ifyou trade in your retirement account, the profits are ttsx-deferre& Thiscon rethsce your lazes substantially.

For the investor who wants a more conservative investment style, we will be reconvn endingstocks to frock in yourportfolio. These stacks case be tradedfor the short term or heldforthe tong term.
The annual ide for new members start at $595.09

Renewal Fee Is $1000.09 per year.

‘The maximum conteibution Tar 2004 Loan lilA
(todividual Retinniectt Accounts) is $3000. if over age 50 = $3500.

If you were to invest at least 51.000 peryearin an EllA account sad earns profit of 100% compounded lix 10 yeats, you can heve aver $1,000,000. ft you invest $3,000. you should have$3,000,000. Your goal should be at least $5,000,000 where you retire, this way you donut run out ofmoeey before you die. 11 you have $5,000,000 and earned 5% per year, yau will matte $250,000 peryear eetirerneoc income end sever spend the five milieu toilets, which can then go to your heirsupon your death. This is called wealth presen’adon. You are pleasing for future generations byleaving money behind,

Some of our most recent recommendations made a profit of 168%, 334% and
90% respectively in three months. You can earn these kihds of returns on yourportfolio by becoming a member in our exclusive group of investors.

Full disclosure: nil of our trades will not be profitable but we have an 80% win!lass ratio.
Investing involves risk and is not suitable lbr all investors. We trade optionsand stocks,
The only guarantee In life is DEATH. Everything else is an option.
Account Type (s) to be Opened:

[3 IndIvidual []Joint [3 IRA (Traditions], Roth, SEP)
[J Rollaver [1 Business [3 Custodial [3 investment Clubs

This is a Process and a Lifestyle!!!
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Why People Fail Financially

Procrastination
The people who always say, 9 will do it tomorrow’ typically end-up

65 years old and poor.
Definition of Poon Passed Over Opportunity Repeatedly

No Financial Goals
If you have no PLAN, then you plan to FAIL1

Lack ot Knowledge to Create Wealth
Most people fail to accept the financial information that is

presented to them.
Short-term Thinking

We are an instant gratification society.

People Don’t Pay Themselves First
Most people work for the money instead of having the money

work for them. I-tare isa good strategy to live by (10-10-60).

10%toGod
10%toYou
60% to everything else

Patience
Most companies can take years to become successful (Wal-Mart,

Home Depot, Microsoft, Dell)
Building true wealth requires the five D’s.

1. Dedication 2. Desire 3. Drive 4. Determination 5. DIscipline

Remember the Following...
2% Make it happen (the wealthy)
3% Watch It happen
95% Don’t even know what’s happening

Excuses: meaningless devices used to rationalize the failure of a

task.

www.NEWCENTIJRYINVEST0R.COM

I



C C

.PHvacy Policy

Respecting and protecting customer privacy has been of vital importance to
New Century Investor since its inception. New Century Investor is
coreunitted to keeping our customer information private and secure.

Protecting the Confidentiality of Customer Information
We take our responsibility to protect the privacy and confidentiality of customer
information very seriously. We maintain physical, electronic and procedural
safeguards that comply with federal standards to store and secure information
about you from unauthorized access, alteration and destruction. Our control
policies, for example, authorize access to personal information only by
individuals who heed access to do their work.

The types of information New Century Investor shares, why and with
whom
We do not share any of your information with other companies, Never.

Who is Covered by the Privacy Policy
The Pdvacy.Policy applies In consumers who are customers or former customers of New
Century Investor. We only have the ioforioation that you give to tie at the time of sign up
For our services. -

Options Disclaimer

This webtit.discusucs exclusnge-traded options issued by The Options Cteadng Corporatioo
(CCC), including but not limited to equity options, stock index options, optioos on
exchange-traded funds and trugt issued receipts. Options involve dsk and are 1101 suItable for
oil investors,

Prior so buying ut seUisg an oplies. a person toast receives copy of Cbsmrserittlce asd Risk of Standardized
Opuses (ODD), Copins of the ODD and occ Pwrw: ax itin from yost bit, by calling
1488-OPTIONS or from The Options Gearing Corporation, One North Worker Drive Suite 500. chicago.
ILlinois 60606. The inrosssiudoo an this wsbsito is provided solely for general education and infarteaulos
psapoter rod thorefoss should not be considered complete. pnxi:e.or Cttreenr

Mans at she tensIon discussed we subject to detailed roles, re8elarioos, sod statutory provisiocu atielt rhould
be referred to foe additional detail and use subject to changes that stay cot be fitly reflected io the websise
lafosenatics, Ito stsrsemeot wisisie site wsljsite should be eaostrned so s recsremcodatss to buy or ustli a security
or to provide iovcsroreets advice,



Order Now!
Success

“It’s All In The Word”
By

Terrence G. LeGall
A guide to understanding the success GOD has destined for you.

This book is one of the most important books you’ll ever read.

It
will discuss the SeW-imposed Barriers that keep us from the

success GOD intended for us.
ex:( Behavior, Habits, Lack of Discipline, and mora..)

Success
“It’s All In The Word”
(Companion Workbook)

A resource to maximize your understanding and execution of
the valuable information presented in the book.

The workbook will show you where you are as well as help
you create a personal roadmriap to where you should be.

COMINGSOON
My Journey

• A Personal Development .Journal To Document Your
Personal Growth

A personal resource to guide you on your iourney to achieve your best.

Tenrenoo C. LeCoil George Seaiighc U Kashano SimmonsPhone: 14908)_4484222 Phone: l-(732)-504-2156 Phone: 14908)-3474200

Email: tlegiil@anl.onm
WWW.NEWCENTURflNVESTOR.COM

I
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• New
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• Investor

• “Ttè Invest In You”

New Member Forms
Thur Futui.e Is muting

Your Financial Freedom Is Our Goal



C. C

Account Authorization

Brokerage account number:_____________________________

Brokerage Name:______________________________________

I
— hereby, give authorization to Nan’ Century Investor “Sales Consultants” to makethe selected change (s). This form requires signatures of both the Account Holder (s) and the Sates Consultant in orderfor the action to take affect and will stay in effect until further notice.

________

Place trades on behalf of the New (‘enmury Investor member and follow up to these trades.Initial, if using this option

_________

Revoke trading and all access to my account.initial, if using this Option

INVESTiNG INVOLVES RISK. Past results are not an indication of future results. All information is based onhistorical data and future projections.. You could lose all or part of your investment. We are participating in the equity(stock) market. There are no guarantees. “Our goal is FINANCIAL FREEDOM”.

Print Individual Account Holder’s Name:

___________________________________________________________

Authorizd Individual Signature:

______________________________________________

Date:___________

Print Joint Account Holder’s Name

_______________________________________________________________

Authorized Joint Signature:

____________________________________________________

bate:____________

Print Sales Consultant Name:

________________________________________________________________

Sales Consultant Signature:

____________________________________________________

Date:____________



C

1’Jew Century Investors “W’2 m

Primary Account Holder Information

Name:___________________________________________________ Yearly Salary:

Address:

City:

______________________

State:

__________

Zip code:_______________

Day Phone# j-J_________ Work# ±J___________ Fax: _(_)

Evening Pboue#

_____________

Serial Security Number

_____-

-

Email Address:

__________________________________

Dependents:

Date of Birth _/_J_____ Marital Statnt El Single 0 Divorced 0 Married 0 Widowed

Mailing address (if different from Primary)

Employer: Occupation:

Address: - Nature of Business:

_____________________________

City:_____________ State:__ Zip code;_______________ Years Employed:

Taxflracket: DOtoS% []30to45% []lSto3O% []Over4S%

Employment Status: 0 Employed Li Student 0 Retired E]Unemployed Years employed

— -_
Joint Application lnfbrn*ation

Name:

__________________________

Occupation:____________________ Yearly Salary:

Years Employed:...._ Cell Phone#(_J__________ Work#L2_____________ ext It.

Social Security Number: - - Email Address:

______________

Dependents:

Date of Birth: j_j Marital Status C Single El Divorced C Married I] Widowed

Employer: Occupation:

Address:______________________________ City____________ State____ Zip Code______

TaxBracket:[JOtolS% []lEto3O% [ ]30to45% f ]over45%

Employment Status: [ ] Employed [1 Retired [1 Student I ) Unemployment

2 Jackson Drive Suite 204 Crawford, N3 07016 988.448.1222 WWW.NEWCENTURY1NVESTOR.COM



C

ew Century Investor “We Invest In You”

Lme:

Jdress:

C

ty State:___________ Zip Code:_________

‘me Phone#:( l WorlcPhone#:( )_ ext.:__________

3llular Phone:( ). Email Address:

tyment Options:
[ I Annual Lump sum = $595.00 (40% discount)

[ I Monthly = $85.00 x 12 $1,020.00

[ j 6 Months (Semi-Annual) = $395.00 (20% discount)

[ ] 3 Mouths (Quarterly) = $220.00 (10% discount)

[ j Annual Subscription Renewal = $1,000.00

[ J $5,200.00 (Per Year) - PREMIER LEVEL SERVICE
Minimum Investment Amount $50,000.00.

‘our Subscription May Be Tax Deductible

otal Amount Paid:
$______________________

Date:..
(Please Make Checks Payable To New Century Investor)

•] Check or 1’Ioney Order I } Master Card [ j American Express

J Cash [ I Discover Card [ I Visa

ard Number:__- Expiration Date:__________ Security Code:_____

isa, Mastercard, or Discover, it is a 3 or 4 digit code to the right of your account ft on the back of the card. Ameri

can Express is a S digit code on either the back or front of card

[ember Authorization:
(Sigmiturs Required)

Authorization 4t:_________________
(Credit Card Transaction)

‘iSE E9311 9flU 1’4 h4I

3 dicit card verification number

•1

GUOnGC GD

[4 digit CMlfJ VERA IC TICH NUIdRER]
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Account Authorization

e account number:_

e Namer

_______________________

hereby, give authoiizatk,n to New Century investor “Sales Consultants” to makechange (s). This form requires signawres of both the Account Holder (s) and the Sales Consultant in orderm to take affect and will stay in effect until ftfrther notice,

ace trades on behalf of the New (‘enEmy Investor member and follow up to these trades,this option

woke trading and all access to my account.
this option

•
Order Form ‘

NaEne:_ ..,..
• Address:. .

•
.

City_ . .. . ,,, State:_____

ZipCode::. • • •

I

I ‘Phoue:_()_____________

Ii ‘‘[
Credft. irU
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ElUonds
GReat Estate

U Taxes
U Investing
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Century Investor
“We Invest In You”

Address

Phone:_________________ Best lime to call:_____________

Final!:

Fax:

Services you are interested in:

Email: tlegafl@aol.com
WWW.NEWCENTVRYINVESTOR.COM



FINANCIAL EDUCATION
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About the Founder

It • Terrence 0. LeGalt has worked in the Financial Services Industry
• since 1980.

a An investor since 1975, he built a multi million dollar portfolio using
options stocks. bonds and real nstntn

bri’t. .
. .

a’

I
I IF

ariu I hut tytewu a a secunass

:oker.dealer or an investment adviser either with the U.S. Securities and
change Commission or any state securities regulatory authority

WWW.NEWCENTURYINVESTOR.COM

I
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it does appear that he has supplied an
application.

Q. And just to get iton record here, you
submitted this application when?

A. The end of April of’06.
Q. And why did you send in this

application?
A. Mr. Cronin, the previous investigator,

sent me a package in the mail and the application
was included because when he visited me, he
indicated that I needed to fill it out and I sent
it in at that time.

Q. Do you remember that meeting with Mr.
Cronin?

A. Yes, I do. It was in my office and if
I remember correctly, it was March of last year.

Q. Did you discuss -- did you and Mr.
Cronin discuss the requirements for being
registered as an IA, an investment advisor, in New
Jersey?

A. Not in depth, he just indicated he
would send me the application and lie said the
niles are now that you have to have Series 65 and
something else, I can’t remember the numbers, it
was two other numbers he mentioned but Series 65

was one of the requirements or if you are a CFP or
had a Series 7.. So he indicated he would send me
the package. When I got it, I filled it out and
sent it back and in the meantime, I requested the
software for the online study for the Series 65.

Q. Did you receive it?
A. Yes, I have been using the software,

studying it and doing the thal test and
everything because 1 took the thai test and was
having difficulty with some of itso I didn’t take
the test. I never sat for the exam.

Q. So when Mr. Cronin was talking to you
about the requirements for registering, did you
have a discussion with him about whether or not
you met the criteria for being an investment
advisor in New Jersey?

A. Not to my knowledge.
Q. So in that initial conversation, did

he ever show you a copy of our statute or a copy
of instructions showing when you have to register?

A. No. He just said, in the package I
got, it was very thick and 1 read that, the
package, and it indicated based on the dollar
amount or the clients, what you had to do. And
based on that, I was studying for the test to take

the Series 65 but he sent the package in the mail
2 tome.

Q. After your initial meeting?
A. Yes.
Q. At the end ofyour initial meeting,

did he tell you that he was going to be sending
you this packet?

A. Yes.

Q. Did he say anything about you
continuing your New Century business even though
you weren’t registered?

A. No, the only thing said to me is we
have to get this taken care of and I will work
with you to get this resolved because there was
some other issues involved, too, with the meeting,
Mr. Acuna, Kc-u-n-a, concerning investment
dollars. So those are the two things we
discussed. Then I came here because vthen I got
the notice, it says you need to show up to the
office such and such a time, such and such a date.
When 1 came here -- as a matter of fact, it was
the first deposition. When 1 came, they seemed
surprised that I came even though the order said I
should come.

So I gave them some paperwork

41

pertaining to the things that I was asked for on
the list and he said they will get back to me in
terms of when to come. We had a May meeting,
which was canceled, he called the office and
canceled, and while I was -- at the meeting I had
with him, I said I will work in getting whatever
stuff I can get from California and get the
records, what we needed to satist’ this, and my
understanding or my impression, I should say, was
that I have to go to school, get the license, the
Series 65, but in the interim, I sent in the
application to register myselfand the company as
investment advisors. I hadn’t been given a
specific date or time frame of what had to he
done.

Q. And when you sent in the application

at the end of April, did you ever receive any
reply from the bureau?

A. No. Months went by so I didn’t --

then everything else, Fin working, 1 was told I
had to come in October so the October meeting, I
got a letter saying I had to come in October and
something happened -- oh, October 1 was sick and I
never called and said I was sick so then I was
sending in stuff as I was getting it and then
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while I was away, in November, that’s when he came
to the office and they left another otder for the
subpoena saying that this had to be taken care of
at the company.

Q. When do you plan or taking your Series.
65?

A. The next test date is March 7th.
Q. And you have not yet to date taken it?
A. No. I’m hying the dumb test, I

didn’t feel comfbrtable enough to go take it. You
think you understand the stuff and then when you
read the stuff-- Pm simple terminology, simple
ways but some of the terminology was giving rue a
difficult time. 1 was getting 72, 73, that wasn’t
enough. I thought I should go at night to get a
passing grade: I never took it officially. I
have the disk which! study from on the computer.

So the next time, I plan to take it, 1
plan to take it in March because Pm going to go
to school, I found a school in New York, they have
an actual three day classroom so I will go to New
York at the Kaplan School in New York and sit
there because I need to go in the classroom.

(L SofronithetimethatyouandMr.
Cronin first had a conversation last March and now
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A. Yes.

Q. New Century, you come to New Jersey in
2002. Do you immediately set up offices here?

A. No. For six months, I was just
getting myself together from the debacle in
California. I was in a state of depression and I
did not do anything. I stayed hdme, ‘vent to
church sometimes and I went to California twice
because I had one vehicle there arid one vehicle --

I had no vehicles here so I went to California and
drove one of the vehicles back in March of ‘03 and
then we were able to ship the other vehicle at the
same time and the kids were going to school. My
wife worked part-time.

Q. What does your wife do?
A. She works with me now in the office

but at that time she was working, you know,
different part-time jobs and helping at the day

or let’s say right before your court appearance in
December, did you continue with New Century
business?
•A Yea

Q. Advising clients in terms of accepting
fees in exchange for giving advice as to what to
buy and sell?

44

care with my sister-in-law, taking care of my
mother-in-law, who has Alzheimer’s, so she just

kind of like worked a few hours a day while the
kids were in school.

Q. So approximately six months go by and
you decide to start working again?

A. After I got my head right, cleared up,
then I felt I was ready to go back to work. In
the meanwhile, people were calling me and I was
saying I can’t do this right now but I had some
people I helped in California and they were in
some trades and the trades were very profitable so
I was saying go ahead and sell, take your profits,
you know, it made sense but I wasn’t really doing
anything for those six months. I didn’t know what

to do with myself.

Q. So when you decided you were ready to
go back to work, how did you begin working with
New Century Investor?

A. I started working from home because I
had the computer, which I brought from California,
and I decidedokay, I will go hack to work and
even though I wasn’t really working per se, I
would still keep tip with the market, see what was
going on just for myself; and once I decided to go
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back to worlc then I had about maybe five or six
people in California and a friend of mine who is a
pastor in New Bnjnswick, his son wanted to invest
and so it was like show me what you do so we
started talking and in the process of talking, we

put together this package which was off the
website and I gave a package to Mr. Cronin, I
mixed the information on the website with some

basic stuff so we can give people information as
to how the process really works because my biggest
fear was I don’t want anybody tU think they are
going to come in and get rich tomorrow so I have

to put together a package that was sensible. You
have to understand this is the way you live, you
have to invest continuously but at the same time,
build for your future and still have tim so I put
together a package.

So we put together this package, my
friend’s son --

Q. Whose name is?
A. George Searight,

Q. W-r-i-g-h-t?
A. No, S-e-a-r-i-g-h-t. There is no W.
Q. George Searight?
A. George Searight.
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A. Tm sorry, $14.95, a commission for

the trade.
Q. So it’s $14.95 pertrade?
A. Per trade, right.

Q. So Ijust want to backtrackjust a
little bit. So a client contacts you and decides
they want to engage your services. What is your
fee structure?

A. The fee structure is, I call it
subscription based model but it’s $595 for the
year, $595 for the year and the fee is scaled
depending on how much money you are working with
and all the services are included, investing, tax
preparation, budgeting, marriage counseling,
anything to do with people’s lives so the fee is a
flat fee per year. That fee they can mail by
check, credit card, whatever way they want to,
their choice, and then they can decide how they
want to pay it, monthly, six months, whatever it
is. It’s very flexible.

Q. You said it’s scaled for how much
money you are managing so what is the scale?

A. $595, it goes up to $1,000, $1,200.
We look at — you tell me how much money you are
going to work with. If you have, let’s say,
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Q. So you can just keep that for
reference right now. is this the package that you
send out to the clients when they engage your
services?

A. Yes.

Q. Can you tell us what it contains?
A. It has the contact information, the

address, information about me, benefits.

Q. Just to clarify, the member benefits
that you described, are they the same regardless
of how much money you have under management?

A. No, they vary.

Q. So the more money you have, the more
benefits you get, I assume?

A. The more trades you get. You get more
trades. With the more money, there is more
contact so the trades will be much faster. The
fees, information about a book we were thinking
about writing, account authorization, account
order information, fee page and the ways to pay
for the services.

Q. What is the account authorization
form?

A. That’s — what happened with this was
sometimes people get the trades and they don’t get
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$300,000, then you have to get more trades, which
are more work, you make more money. So that’s why
it’s a scaled fee and it runs anywhere between
three penzent and ten percent,

Q. So for a million dollars, you are
getting $10,000 and that’s a yearly fee?

A. Right. That includes everything, the
taxes, the budgeting, everything.

Q. Is this fee structure listed on the
website?

A. No, that’s in the package. The
website is being redone. This website is since
‘01 or ‘02 and the person who did it, I can’t find
bini, And so we are doing a new website over but
the package that I gave has everything. The
package I gave Mr. Cronin, that’s the current
information.

MS. FISCHER: I think 1 have one of
those. Ijust want to mark this as state’s
Exhibit I.

(Whereupon the document was received
and marked S-I for identification.)

Q. Take a look at this and tell me if
this is what you were just speaking about.

A. Yes.
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to the computers fast enough so they end up asking
-me can you make these trades for rue. So 1 have to
have the form to give me permission to do trades
on their behalf; sometimes we do this. That’s all
we do. Everything else, they have to handle it.

Q. So basically, this form, you give it
to the client and if they want you to, you can go
in, let’s say they are using Options Xpress, you
can go into their Options Xpress account and do
trades or their behalf?

A. Trade for them, exactly.

Q. Does that mean your name goes on the
accounts?

A. No, it’s simply they give me
pen’riission tn make the trades -for them so they
give me the password, they say can you make these
trades for me and I do that. When the trade is
executed, the trade, the email goes to them saying
this was executed so they know, I will call them
and say I made the trades for them, they log into
the account and they will see the trade there.
It’s still their account and still their name on
the account only.

Q. So a client gets this packet and they
sign up and then you said that they give you two
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Q. Is it your goal when you bring the

independent contractors on board with New Century
to eventually get them to be able to render
financial advice to clients?

A. Yes.
Q. And has an independent contractor ever

gotten to that level?
A. No, because I indicated to them when

we started everythIng has to come through me and
they didn’t have enough experience. There have
been a couple of cases where I was told that
somebody gave advice, the person called me and
asked me if this is xvhat we should be doing, that
person inanediately, I said you can’t do this.
Right now there is nobody working with me because
I said you guy, we have to get this License. So
they don’t want to go to school to get their
license, now they say I’m going to school to get
my license, so right now I’m the only person along
with my wife Susan that handled it.

Q. You are currently engaged in the
advising business, as well?

A. I’m not advising anybody right now
since this stuff l’mjust dealing with the taxes
and stuff. But there were people that would ask

75

A. Last year.

Q. Can you be a little more specific?
A. November last year.
Q. So before the court date, the court

date ofDecember 6th of2006?
A. Yes, before the court date. I was

away in November and when I got back, Mr. Cronin
had come to the office, left off the package and I
read the information and! just put everything on
hold right then and there.

Q. Andithasnot--yourperiodof
discontinuing your advising business has not
ended, you are still just doing your tax
preparation as of today?

A. Right, the taxes and the budgeting and
stuff like that, the other things we were doing.

Q. During the break, I had Mr. McElgunn
go to our registration section to confirm that we
were in receipt of your application to be
registered here and the registration section
intbnned us that we have not received your

me what do I do with this trade, 1 say you know
what to do.

Q. When did you discontinue your advising
business?

161
application. So do you have a copy of-- I know

along with the application, you said that you had
submitted --

A. A cashier’s check, yes.
Q. Do you have a copy of that, ofwhen it

was submitted?
A. I would have to look for it. I kept

the package separately and that cashier’s check
has to be somewhere. It was a money order, it was
a stub from the money order. I ha’e to look for
it and find that.

MR. MC ELGUNN: Could it have been
under a different name other than New Century at
the time when you submitted it?

THE WITNESS: It would have been under
my name, Terrence LeCIall, nothing other than
Terrence LeGall.

MR MC ELGI.JNN: Terrence LeClall?
THE WiTNESS: Yes, nobody else.
MR. MC ELGUNN: Ifyou say you sent

it, we will look for it and see ifwe can come up
with it.

THE WITNESS: That’s the original with
the attached.

MR MC ELGUNN: Was it addressed to

7?
somebody’s attention here?

THE WITNESS: I can’t remember. If it
was, it would have been Mr; Cronin, that was the
one person I sent stuff to. I was bringing stuff
or mailing stuff
BY MS. FISCHER:

Q. As a result of your conversation with
Mr. Cronin in March and then the subseluent
mailing of the application packet to you, were you
in agreement that according to our statute, that
you are acting as an investment advisor and should
therefore be registered?

A. Yes. Thar’s why I sent it in right
away, after 1 spoke to him. But I never had a
time frame but I said let me get this in right
away when the package came.

Q. You do recognize under our statute,
you are acting as an investment advisor?

A. Yes.
MR. MC ELGUNN: Do you understand that

you need the proper licenses, also?
THE WITNESS: Absolutely. Right after

that, we got everything, we started studying,
absolutely.
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BY MS. FISCHER:

Q. But as of April, between April and
November, you were still continuing your advisory
business?

A. Yes, because he never said I had to
get this right way. He said he would work with
me. The fact that I have people’s money at risk,
it was okay, I will study and get the license,
keep helping the people, dealing with the
situation because I didn’t think it was something
that -- a major — in other words, 1 wasn’t afraid
that! was going to be put in jail or something
like that because I had all these people’s money
at risk now. So I’m like I can’t up and leave
them here just like that so I continued helping
them while I was studying, to be quite honest.

Q. How much do you pay your independent
contractors when they get business?

A. They get between ten percent and 30
percent of the fee.

Q. Depending on the value --

A. Of the client, right. That fee
includes investing, budgeting, financial
education, whatever is required, everythingjs
included and the taxes and everything was included

79
in there. So what we would do, we will take a
percentage for taxes, they get paid a percentage
and the rest, we paid Susan and whoever else, they
got a percentage of that at the end of the year,
they gota 1099.

Q. I’d like to talk a little bit about
Miss Acuna that we had mentioned earlier. Flow did
you meet Miss Acuaa?

A. She w’as introduced to me by a long
time friend and church member at my
father-in-law’s church, a fanice Richardson, and
this is when 1 was living back in California and
flying back and forth to my (hther-in-law when he
was ill, she came to the house in Linden and we
talked a few times about investing because she had
this money. She had this money and she was having
some issues, if I remember correctly. with her
spouse and kids so she wanted to put this money
away and invest itso we had a few meetings,
mysel her and my father-in-law. At that time,
he was still doing okay. We talked shout
investing. Janice Richardson recommended to her
that, you know, she talk to me.

When we met, we just talked and after
the third meeting, she decided that she wanted to

invest.

Q. And when was this, approximately?
A. It was between 1998 and 2000, sometime

in those years.

Q. So was she — did she become a client
ofNew Century Investor that was in California?

A. No, she just wanted to invest and so I
recommended to her, 1 recommended her to a guy we
were dealing with at Morgan Stanley by the name of
Anthony Lee, who was a broker in California and
who also handled my account and my father-in-law’s
account at that time.

Q. So fin a little confused. How do you
differentiate between a person like Ms. Acuna, who
comes to you and says I want to invest, and then
you just refer her to Morgan Stanley and that’s it
and a client who comes to you and says I want to
invest and then you say okay, well, here is my fee
structure and you know, this is what! do and I
think this would be a good fit for you?

A. At that time, there was no New Century
Investor operating the way it operates today,
there was no New Century Investor because I was
simply investing and helping people in terms of
insurance and annuities so there was no New

81
Century Investor, there was Family Seven with my
wife’s family: So any referrals and business that
I got, people knew we invested so when she came to
rue and said I want to invest this money, I said I
don’t invest this money for you, this is what! do
and this is the person who can do it for you so
she invested the money and we contacted Anthony
Lee and he got everything rolling for her and lie
gave me a $75 referral fee for referring her in
the form of a restaurant gift certificate. That’s
what happened.

Q. What was the nature of the investment?
A. The first set of moneys went into a

brokerage account fur her and to my recollection,
she was put in 1 think Home Depot or some stocks
and that money was there with Morgan Stanley.

Q. And how much was that?
A. 1 think it ‘.vas $20,000.

Q. And I’m assuming there is a second set
ofmoneys?

A. Right. After that, a few months
later, the stock did real well, she was happy, she
said I have some more money. If I remember,
either she sold the house or she got some money
from someplace, I can’t remember exactly. So we
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BUILD A MULTI
MILLION DOLLAR

PORTFOLIO
$1,000,000+.

HOW TO MAKE 50% TO 3000Jo PROFITS (AND MORE
OVER AND OVER AGAIN, INVESTING IN ONLY THE BEST COr

Many investors hire money managers to handle their investments. These accounts
require a $100,000 minimum, and have a management fee of 2% to 3%. That mea
$100,000 account you will be paying the manager $2000 to $3000 in annual fees ar
account grows so will the annual fees. The average return for stocks over the past
11% per year.

OPTIONS are Wall Streets best kept secret to creating WEALTh in the stock market
a great way to take advantage of the up and down swing of the stock market. You
it to protect your portfolio and make money regardless of the direction of th&
today’s Global Market this is the ideal trading tool for the investor to power up his/h
and earn big profits. With the kinds of profits being made using options, you will Un.
this is Wall Streets best kept secret.

LIMITED OPPORTUNITY FOR THE RIGHT INVESTOR.
New Century Investor offers a unique membership service where we tell you what t
when to sell. This service is not for everyone. It is for people who have the assets ti

appreciate the profit potential, want to make lots of money trading the market and
MULTI MILLION DOLLAR PORTFOLIO. We are so excited and confident the service;
enormous profits and grow your portfolio, that we are giving you a MONEY BACK Gt
Remember that the subscription fee is TAX DEDUCTIBLE.

Start with as little $1000 and turn it into a 1,000,000 in approximately 11
rinystga[[&the pglits...

Use the profits to build your MULTI MILLION DOLLAR RETIREMENT account; EDUCi
CHILDREN; make HOME REPAIRS; go on FAMILY VACATIONS; buy a NEW VEHICLE
splurge on the finer things in life.

i2Et :r;•

Cont us Iri’detrrprit
Djctic.riru

Welcome C. C Page 1 of 1

Welcome Jr4erner 2.ensfit4 TaztirncriaIs J Sqri Up eçqn Wins Rsp c it
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Member Benefits

BUILD A MULTI
MILLION DOLLAR

PORTFOLIO
$I,000,000+.

C’

.

C Page 1 of 1

r
Wlc’irn’ jF’lernber HenefitsL_Tetircc;riiaIs J Sjqri Lip R.crpt wirjoPtkns iq’ 3tccij F:epc,t

Member Benefits

When you sign up for the service you will receive the following:

a

Usually, you would pay anywhere from $1500.00 to $5000.00 for this type of Ad
but for new subscribers we are offering a discounted rate for the first year with ?
GUARANTEE.

• We will guide you every step of the way
• We will help you obtain the correct forms to open your account(s) to tradE

and/or options.
• We will recommend what brokers to use, either online or by telej

• We will recommend what to buy and when to sell.
• You will receive easy to understand recommendations
• Each trade will take minutes to complete.
• How to transfer/rollover your retirement account(s) eg. 401K to 4

any other type of accounts.
Free report with 10 must own stocks for any portfolio.( A $199.00 value)

Free report of the stocks that can make you rich in the coming years. Reni
Online before it became the powerhouse it is today. We discovered it in El:
Depot was discovered in 1989. Had you invested $10,000.00 in each of th
would have a million dollars today. (A $99.00 value) 4

Free report of the 3 Hottest Growth Stocks To Buy Now ($99.00 value) l
Unlimited access by phone or fax or e-mail support (A $399.00 value) l
Quarterly report dealing with tax laws and other financial matters. These r

can save you a $1000.00 or more when filing your taxes every year. (A $3RY
•. During the year you will receive 40 to 50 recommendations to buy options$

Total transactions for each year is 80 to 100 buy and sell recommendationL%

No experience necessary.
The annual fee for new members starts at $595.00.
Click here to subscribe S

We are so exdtecf and confident the service will make enormous profits a
portfolio, we are giving you a MONEY BACK GUARANTEE. If you are ever rj
any reason, you can cancel and receive a 100 % refund on the remaining
subscription, Our ultimate goal is to make you money and have you as a
life. Make sure to read the testimonials from our members.

Your free reports have a value of $3796.00, so your cost for the year’s -

— iallw. frn... Thwnctinn .inwnluac ri&ient icnul4JcaIl,,j,rnf.
s-: sh-tir4c a fl- I±E.

•

I-
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BUILD A MULTI
MILLION DOLLAR

PORTFQLIO
$1,000,000+.

C’

• Over 20 years experience in the Financial Services Industry.
• An investor for over 20 years and built a multi million dollar portfolio using ci

stocks, bonds and real estate.
• President/CEO of LeGall Financial an Insurance/Investment Company
• Featured in Black Enterprise Magazine - October 1990 money issue.(How On

A $2.3 million Nest Egg)
• Appeared on The Tim Reid Show (of TV hit shows WKRP in Cincinnati and FR

PLACE) and Daphne Reid Show (of TV hit show FRESH PRINCE OF BELAIR w
Smith) - Dec 1990 in Baltimore,Maryland.

• Featured in USA TODAY newspaper on March 27th,1991 in the money sectioi
(Investment Cub pays off).

• Hosted financial seminars in many states including New York, New Jersey, PE
Illinois, Nevada and California.

• Independent Consultant to groups on how to start an investment club or con
• Provides insurance protection for many families in the event of the death of I

earner end using insurance as a vehicle to pay estate taxes.
• The editor is anindividual investor and is not registered as a securities broke

an investment adviser either with the U.S. Securities and Exchange ommiss
state securities regulatory authority.

About Us C Page 1 of 1

_____

Jfm1rnhet ReritJ TeztIrflrjI2 ‘Eqn Up J Pee.nt Vjri.’

About Us

I

About the Founder/Editor
Terrence G. LeGall

DiscItrner Coritm± U rnvtn-.nt

http ://newcenturyinvestor.comlhtmllaboutns.htrnl 12/17/2007



Telephone: (908) 925-9441
Fax: (908) 925-9442

BUILD A MULTI
MILLION DOLLAR

PORTFOLIO
$1I000’ooa+.

Privacy Pr:ilicy ln,’edrnent
- IL’ictii:.riau: J

Contact Us C

3 1’lernbttr ?enetlfl T tirnr,c:l 1 in

Page loll

Contact Us

./ Stuck4 REpurt

If you have any questions or comments please contact us

Email: newcentu ryinvestoflTh newcentijryinvestor.com
Mailing address: 923 N. Wood Avenue, Linden, NJ 07036

www. NewCfuryInvestor.com

http :finewcenturyinvestor.cornlhtmucontacttts.htnfl 12117/2007
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Omail Calendar Documents Photos Grouns Web more v drfraser74gmalI.com I

——

—-

‘-.-- -New[AlM-chatiwGnmBj?tP[(giiHiflf

GaiF
hC()O!3fC SETh

Compose Mail Dictionary corn Word of the Day - deracinate to uproot web Clip < L custonE

b

iTrirtt._ c;n.k,.-4 &r..: .%f,J9gj .y.uta

Stan-ed * a to Sent Mail IM9r!cti2E.Z! I of

Chats 9 Your services inbox
$ent Mail

from 0 Claire Fraser <drfraser74@gmail.com> ld dsta!Is Dec 4 (2 days ag
ra

to tlegaIl@aoLoom
All Mail date Dec4,2007 11:12AM
Spam subject Your services
Trash mailed-by gmail.com

Contacts Mr. Legali/New Century investor:

r Quick Contacts I sent this email yesterday afternoon, but I believe something may have happened, as
it in my sent folder, so I wanted to make sure you received it.

• Claire Fraser I am new to the Northern New Jersey area and was searching online for someone to I
Set status here , some financial advice when 1 came across your website.•

I am interested to speak lo you further about your services and whether they would lx
for my particular investment goalslcurrent portfolio.

(would appreciate the opportunity speak with you about whether or not you are currer

Learn more new clients.

Thank

you in advance for any help you could give and I look forward to hearing from
newcenturyinvestor
tlegall Sincerely,

Ms. Claire Fraser

vLabels

% Reply ‘4 Forward

‘ Invite a friend ¶) from “TLeGallcaol.com” <TLeGall@aol.com> hide details Dec 4 (2 days ag
Give Gmail to: toe drfraser74grnail.com -

date Dec 4, 2007 4:39 PM
— •____

. subject Re: Your services
50 left mailed-by aoLcorn

preview invite
Show all please email your phone number so I can call you to discuss you becoming a clien

we are always looking to help others

terrence legall

908-925-9441 - office

.NEWCENTURY INVESTOR

http ://maiLgoogle.coniimaiL/?ui=l&view=page&name=gp&ver=sh3fib5 3pgpk 12/6/2007
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Starred *
Chats 9

hIM
Drafts
All Mail
Spam
Trash

ntpcts

‘V Quick Contacts

[Search) 2 2’_! I
:* Claire Fraser

Set status here v

Chats are saved
searchable.
Learn more

rnegan:harriw——
newcenturyinvestor
tlega II

“Labels
Edit labels

Check out AOL Money & Finance’s list of the hottest products and top money waste

4, Rpiy., -4 frwrci. Invite TLQGall@aoI.com to Gmail

< from “tLeGall@aol.com” <TLeGall@aol.com> hide details Dec 5 (18 hours aç

to• di1raser74@grnail.com
date Dec 5, 2007 5:59 PM

subject Re: Your services
mailed-by aol .com

- Show quoted text -

4, Reply a4 Forward LnyM.ThpjLcocn.fpQm?i1

1r from “TLeGall@aol.com’ <TLeGell@aol.com> hide details Dec 5 (18 hours aç
to drfraser74gmai1.com

date Dec 5, 2007 6:09 PM
subject Re: Your services

mailed-by aol.com

please call me at 908448-1 222 cell

terrence legall

NEW CENTURY INVESTOR

“Invite a friend
Give Gmail to:

Check out AOL Money & Finance’s list of the hottest products and top mcteyjwpge

4, Reply .4 Forward Invite TLeGaII@aoLcom to Gmail

? “TLeGaIl@aol.com” if possible leave your number or email me your numbt 10:41

-? * Claire Fraser to megan.harris show details 10:43 am (1 hour a

- Show quoted text-

4, Repiy .4

t?* Claire Fraser to meganharris sbqws1etail 10:44 am (1 hour aç

- Show quoted text

-4, oty -+ Forward

‘I

___________

50 let

preview invite
ShIP

http :1/rn ai 1. google.cornlmaill?ui= 1 &view=page&name=tgp&ver=sh3fib53pgpk 12/6/2007
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pmpose Mail
tBack to Sent Mail More actions...

-

I of I

In box

Starred_*

Chats Open the conversation, compose, or reply pane in a new

Sent Mail window by clicking

Drafts You are currently using 0MB (0%) of your 5513 MB.
All Mail Gniail view: standard with chat I standard without chat J basic HTML

Spam Learn more

Trash ©2007 Google - Terms ci Use - Privacy Policy - Procram Policies -

Goode Home
Contacts

Quick Contacts

[search. add, or invite

• Claire Fraser
Set status here

Chats are saved
searchable.
Learn more

megan.harris
newoenturyinvestor
tiegall

Labels
Edit labels

‘V Invite a friend
Give Gmait to: .

___________

SO left

preview invite
Show all

http;//mail.google.comlmaill?ui=1 &view=page&namegp&ver=sh3fib53pgpk 12/6/2007
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PRELIMINARY STATEMENT

Plaintiff, Vincent J. Oliva, Chief of the New Jersey

Bureau of Securities (the “Bureau Chief”), submits this

brief pursuant to N.J.S.A. 49:3-69(a) (2) and R. 4:52—i, and

in support of plaintiff’s application for an Order to Show

Cause and preliminary injunctive relief to stop

defendants’ ongoing violation of the New Jersey Uniform

Securities Law (1997), N.J.S.A. 49:3-47 to 76 (the

“Securities Law”) . Plaintiff seeks an order: (1)

preliminarily enjoining and restraining defendants New

Century Investor, Inc. and Terrence Lecall (“defendants”)

from directly or indirectly offering or selling investment

advice or other financial planning services pending final

disposition of this matter; (2) ordering defendants to

immediately remove from the Internet any web site

defendants have posted or caused to be posted of fering

investment advice or other financial planning services and

preliminarily enjoining defendants from posting or causing

to be posted the same or similar web site(s) pending final

disposition of this matter; and (3) enjoining and

restraining defendants from destroying or concealing any

documents, books, records, or other materials, including

electronically-stored information, related to this matter.

1
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STATSMENT OF FACTS

In or around March 2006, while investigating a

complaint the New Jersey Bureau of Securities (the

“Bureau”) received regarding defendant Terrence LeGall

(“LeGall”) , Bureau Investigator John Cronin discovered a

web site located at URL newcenturyinvestor.com. (Fischer

Cert.’ ] 4-5) . Newcenturyinvestor.com indicated to

Investigator Cronin that LeGall was acting as the President

and CEO of an investment advisory service titled New

Century Investor, Inc. (“Nd”). (Fischer Cert. ¶ 5). Upon

discovery of the web site, Investigator Cronin checked the

Bureau’s records and found that neither LeGall nor New

- Century Investor were registered with the Bureau in any

capacity. (Fischer Cert. ¶ 5) . On March 30, 2006,

Investigator Cronir.j traveled to the NCI office in Linden,

New Jersey to interview LeGall in person. (Fischer Cert. ¶

6)

During the March 30, 2006 interview, LeGall confirmed

that he was in the business of providing investment advice

to clients for a fee, (Fischer Cert. ¶ 6) . Investigator

Cronin then advised LeGall of the Securities Law’s

1”Fischer Cert.” refers to the Certification of New Jersey

Bureau of Securities Investigator Pamela M. Fischer,

submitted in support of plaintiff’s application for an

order to show cause and preliminary injunctive relief.

2
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registration requirements related to investment advisers.

LeGall responded that he would take the necessary steps to

complete registration with the Bureau. Id. Sevexal days

after the interview, in early April 2006, Investigator

Cronin mailed an Investment Adviser Registration Packet to

LeGall, enclosing the forms necessary to apply for

registration with the Bureau. (Fischer Cert. ¶ 7).

Although LeGall later acknowledged having received the

packet, he did not complete and return the forms provided.

(Fischer Cert. ¶J 7, 9).

Following resolution of the Bureau’s subpoena

enforcement proceedings against LeGall in late 2006, Bureau

Investigator Pamela Fischer deposed LeGall •on February 5,

2007. (Fischer Cert. ¶ 9) . During the deposition, LeGall

admitted that he had continued his investment adviser

activities from the time of the March 30, 2006 interview,

when he was advised that his activity required registration

with the Bureau and instructed to complete registration.

Id. LeGall testified that he discontinued his investment

adviser activities after the Bureau filed a subpoena

enforcement action against him in November 2006, and that

he intended to sit for the necessary exam (administered by

the Financial Industry Regulatory Authority) to qualify for

registration with the Bureau as an investment adviser. Id.

3
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During the February 5, 2007 deposition, LeGall stated

that he formed NCI in 2001 while he was living in

California, and that he began to operate NCI from New

Jersey beginning in March 2003. (Fischer cert. ¶ 10)

LeGall also identified a set of materials - which outline

NCI’s investment advice and financial planning services and

include new client application forms - as those materials

he presents to potential clients. Id.

NCI charges a minimum annual “subscription fee” of

$595.00 to each new customer. (Fischer Cert. ¶ 13) . The

amount of the annual fee for NCI’s services increases

depending upon the amount of money a customer seeks to

invest-.Id. The annual fee may be as much as 10% of the

amount of money for which each client seeks advice or

planning services. Id. NCI’s subscription fee entitles

each client to multiple services, including advice

regarding stocks to purchase, advice regarding when to sell

stocks purchased, broker-dealer recommendations, tax

preparation and advice, various reports and newsletters

containing financial information and advice, and a personal

financial check-up. (Fischer Cert. ¶ 14).

LeGall solicits clients, among other methods, through

Nd’s web site, newcenturyinvestor.com.

Newcenturyinvestor. corn provides detailed information

4
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regarding MCI’s investment advisory services and fees,

subscription forms, contact information for NCI’s office, a

field for users to submit contact information to NCI

electronically, and an “Investment Dictionary.” (Fischer

Cert. ¶ 16, 16) . The web site also lists Lesall’s

experiences and accolades in the “Financial Services

Industry.” Id. Much of the information found at

newcenturyirivestor.com matches the information found in the

materials LeGall confirmed during his investigative

deposition as those he provides to new MCI clients.

(Fischer Cert. ¶ 10, 16) . Since MCI began operating from

New Jersey in or around March 2003, LeGall has provided

investment advice and -other financial planning services to

approximately 300 individuals and families, the majority of

whom are New Jersey residents. (Fischer Cert. ¶ 18).

To date, the Bureau has not received complete

application materials from LeGall or MCI seeking

registration in connection with providing investment

advisory services. (Fischer Cert. ¶11 20, 23) . The web

site located at newcenturyinvestor.com remains functional

on the Internet and the site continues to solicit new

investment advice and financial services clients. (Fischer

Cert. ¶ 21) . On December 4, 2007, investigator Fischer,

posing as a potential client, sent an e-mail message to

5
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LeGall inquiring about financial advice and the opportunity

to speak with him regarding her investment goals. (Fischer

Cert. ¶ 22) . LeGall promptly responded to Investigator

Fischer’s message, stating that she should provide her

phone number so that the two of them could discuss her

becoming a new client. (Fischer Cert. ¶1 22) . LeGall

continues to solicit new clients and operate NCI as an

investment advice and financial planning service while not

registered with the Bureau. (Fischer Cert. ¶I 22, 23)

LEGAL, ARGUNENT

POINT I

DEFENDANTS ARE ACTING AS UNREGISTERED INVESTMENT ADVISER
AND UNREGISTERED INVESTMENT ADVISER REPRESENTATIVE IN’ ‘

‘

VIOLATION OF THE SECURITIES LAW

“Investment adviser” is defined in the Securities Law

at N.J.S.A. 49:3-49(g), which states:

(i) any person who for direct or indirect
compensation, engages in the business of advising
others, either directly or through publications
or writings, as to the value of securities or the
advisability of investing in, purchasing, selling
or holding securities, or who, for compensation
and as a part of a regular business, issues or
promulgates analyses or reports concerning
securities and (ii) any financial planner or
other person who provides investment advisory
services to others for compensation and as part
of a business or who holds himself out as
providing investment advisory services to others
for compensation.

6
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N.J.S.A. 49:3-49(g) Cl) (i) and (ii) (emphasis
added).

NCI’s services squarely meet the foregoing broad and

unambiguous definition of “investment adviser.” Defendants

admittedly provide most, if not all, of the services set

forth at N.J.S.A. 49:3-49(g), including advising clients on

the purchase and sale of securities, both through personal

contact and publications, providing various financial

planning services to clients, and advertising NCI on radio

and Internet as an investment advisory service.

N,J.S.A. 49:3-49(5) defines “investment adviser

representative” as any person associated or employed with

an investment adviser, other than clerical staff, who does

any of the following: (a) provides advice regarding

securities directly to clients or makes determinations

regarding securities recommendations or securities advice;

(b) manages clients’ accounts or portfolios; (c) offers and

negotiates the sale of investment advisory services; or Cd)

supervises an investment adviser representative. See

N.J.S.A. 49:3-49(s) . LeGall’s activities on behalf of NCI

conclusively render him an investment adviser

representative pursuant to the definition set forth at

?LJ.S.A. 49:3-49(s). LeGall acts as the President and

Chief Executive Officer of NCI and actively provides

7
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advisory services directly to Nd’s clients. LeGall also

petsonally solicits clients and negotiates the selling

price of NOl’s services.

Investment advisers and investment adviser

representatives are required to register with the Bureau

pursuant to N.J.S.A. 49:3-56(a), which states “[i]t shall

be unlawful for any person to act as a broker-dealer,

agent, investment adviser or investment adviser

representative in this State unless that person is

registered or exempt from registration under this act[.)”

(emphasis added) . The securities industry is an area of

commerce particularly vulnerable to abuse and fraud. See

yflower Securities Co. v. Bureau of Securities, 64 N.J.

85, 89 (1973) (assessing the appropriate penalty for

appellant’s failure to comply with the registration

requirements of the Securities Law). The industry must,

therefore, be subject to careful governmental regulation

“to assure that those who engage in the business meet high

standards in the interest of protection of the public.”

Id. The New Jersey Supreme Court recognized the “obvious”

purpose of registration with the Bureau as facilitation of

Bureau investigation and examination of whether a business

is in compliance with the law governing its operation. See

Id. at 89.

8
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The Securities Law provides a series of exemptions to

registration as an investment adviser. Those exemptions

are tied to the exceptions to the definition of “investment

adviser,” as well as to the number of clients an investment

adviser serves, the clientele’s place of residence, and

whether the investment adviser is already registered with

the Bureau as a broker-dealer or with the United States

Securities and Exchange Commission (the “SEC”) pursuant to

federal securities law. See N.J.S.A. 49:3-49(g); see also

N.J.S.A. 49:3-56(g) and (i).

For those - investment advisers like NCI, who squarely

meet the Securities Law’s definition of “investment

adviser” and- are not registered with the Bureau- as a

broker-dealer- or with the SEC pursuant to federal law, the

only available exemption from registration with the Bureau

applies if the investment adviser does not have more than

five (5) clients during a consecutive 12-month period who

are New Jersey residents. See N.J.S.A. 49:3-56(g) (1) and

(2) Defendants are not entitled to the exemption because

the majority of NCI’s approximately 300 clients are New

Jersey residents. Defendants are required to register with

2An investment adviser representative is not entitled to
exemption from registration unless the investment adviser
with whom the representative is employed or associated is
also entitled to exemption. See N.J.S.A. 49:3-56(j)

9
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the Bureau and have been acting unlawfully for nearly five

years by tailing to do so. Significantly, the burden of

proving an exemption from registration lies with the person

who is claiming the exemption. N.J.S.A. 49:3-56(d)

Should defendants claim that they are entitled to an

exemption, defendants must present evidence forming the

basis for such exemption. See id.; see also Cola v.

Terzano, 129 N.J. Super. 47, 57 (Law Div. 1974) (finding

that a sale of stock violated the Securities Law where

there was ample evidence that the stock was unregistered

and no proof was offered as to the availability of an

exemption from registration); Securities and Exchange

Commissionv. Ralston Purina Co., 346 U.S. 119, 126, 73 5.

Ct. 981, 985, 97 L. Ed. 1494, 1500 (1953)

POINT II

PLAINTIFF IS ENTITLED TO PRELIMINARY INJUNCTIVE RELIEF
BASED ON THE PRIMA FACIE SHOWING TEAT DEFENDANTS HAVE
VIOLATED THE SECURITIES LAW AND CONTINUE. TO ACT IN
VIOLATION OF THE SECURITIES LAW

As set forth above, and in the Certification of

Investigator Fischer, plaintiff presents overwhelming

evidence that defendants are conducting an investment

advisory service in violation of the Securities Law. The

10
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Securities Law provides for injunctive relief to stem

violations of its provisions. N.J.S.A. 49:3-59 states:

If it appears to the bureau chief that any person
has, or directly or indirectly controls another
person who has engaged in, is engaging in, or is
about to engage in any act or practice
constituting a violation of any provision of this
act ... the bureau chief may take, in addition to
any other enforcement actions available under
this act and in the bureau chief’s discretion,
either or.both of the following actions:

Have an action brought by the Attorney General in
the Superior Court on the bureau chief’s behalf
to enjoin the acts or practices to enforce
compliance with this act or any rule or order
hereunder. Upon a proper showing, a permanent or
temporary injunction, restraining order, or writ
of mandamus shall be granted and a receiver or
conservator may be appointed for the defendant or
the defendant’s assets.

N.J.S,A. 49:3-69(a) and (a) (2)

N.J.S,A. 49:3-69 further specifies that if the court finds

that a person has violated any provision of the Securities

Law, it may enjoin such person from continuing the act or

practice which constitutes the violation. See N.J.S,A,

49:3-69(b). Well beyond a prima .facie showing, plaintiff

has shown that defendants admit to operating an investment

advisory service and that defendants flagrantly continue to

act in violation of the Securities Law by failing to

register with the Bureau.

11
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This Court restated the standard for preliminary

injunctive relief in 2006, instructing that the movant must

demonstrate the following: (1) the relief is necessary to

prevent irreparable harm; (2) a settled legal right

supports movant’s claim; (3) the material facts are

uncontroverted (also stated as a preliminary or prima facie

showing of a reasonable probability of ultimate success on

the merits); and (4) the balance of equities weighs in

favor of granting injunctive relief. B & S Limited, Inc.

v. Elephant and Castle International, Inc., 388 N.J. Super.

160, 167 (Ch. Div. 2006) (citing Crowe v. DeGioia, 90 N.J.

126, 132-34 (1982)). This Court has distinguished,

however, between applications for injunctive relief brought

under statutory authority and applications brought pursuant

to the equity power of this Court alone. See Hoffman v.

Garden State Farms, Inc., 76 N.J. Super. 189 (Ch. Div.

1962) (finding that a showing of irreparable harm was not

required where plaintiff sought preliminary injunctive

relief based on statutory authority and habitual violation

of the relevant statute) . Because the Securities Law

provides express statutory authority for injunctive relief,

plaintiff is not required to demonstrate that injunctive

relief is necessary to prevent irreparable harm. See id.

The potential for defendants’ continued violation of the

12
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Securities Law amounts to irreparable public injury per se.

See Matawan Regional Teachers Ass’n v. rvlatawan-Aberdeen

Regional Board of Education, 212 N.J. Super. 328, 336 (Law

Div. 1986)

While defendants may have the opportunity to make an

argument based in equity, there is no authority for the

concept that plaintiff, as the official charged with

bringing action to enforce the Securities Law, must

demonstrate that a preliminary injunction will not cause

defendants undue hardship. The Securities Law is the

settled legal basis for plaintiff’s action and request for

preliminary injunctive relief. Further, the Bureau Chief

has demonstrated a high probability of ulLimate success in

this straightforward and undeniable case of failure to

comply with statutory law. See Matawan Regional Teachers

Ass’n, supra, 212 N.J. Super. at 335 (stating that where

injunctions are creatures of statute, the only necessary

showing is a violation of the statute).

13
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CONCLUS ION

For all of the foregoing reasons, plaintiff respectfully

requests that the Court grant its application for an order to

show cause and preliminary injunctive relief.

Respectfully submitted,

ANNE MILGRA.M
ATTORNEY GENERAL OF NEW JERSEY
On behalf of vincent J. Oliva
Chief of the New Jersey Bureau
Securities

By:

__________

Megan J Harris
Deputy Attorney General

Dated: December ID, 2007

14
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ANNE MILGPAM
ATTORNEY GENERAL OF NEW JERSEY
Division of Law
124 Halsey Street, 5th Floor
P.O. Box 45029
Newark, New Jersey 07101
Attorney for Plaintiff

By: Megan J. Harris
Deputy Attorney General
(973) 648-3730

ANNE MILGRAM, ) SUPERIOR COURT OF NEW
Attorney General of New Jersey, ) JERSEY
on behalf of VINCENT J. OLIVA, ) CHANCERY DIVISION: GENERAL
Chief of the New Jersey ) EQUITY
Bureau of Securities, ) UNION COUNTY

Plaintiff, ) DOCKET NO.

v.
Civil Action

NEW CENTURY INVESTOR, Inc., a
New Jersey Corporation, and
TERRENCE LEGALL, individually ) ORDER TO SHOW CAUSE

and as principal of New
Century Investor,

Defendants.

THIS MATTER being brought before the Court by Anne Milgram,

Attorney General of New Jersey, on behalf of Vincent J. Oliva,

Chief of the New Jersey Bureau of Securities, seeking relief by

way of preliminary injunction at the return date set forth below

pursuant to R. 4:52 and N.J.S.A. 49:3-69(a) (2), based upon the

facts set forth in the Verified Complaint filed herewith and for

good cause shown;

1
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It is on this

_____________

Day of

__________________

20_

ORDERED that defendants New Century Investor (‘NCI”) and

Terrence LeGall (“LeGall”) appear and show cause before the

Superior Court at the. Union County Courthouse, 2 Broad Street,

Elizabeth, New Jersey at

____

O’clock a.m. / p.m. or as soon

thereafter as counsel can be heard, on the

_________

day of

______________

20, why an Order should not be issued:

A. Preliminarily enjoining and restraining defendants NCI

and LeGall from directly or indirectly offering or

selling investment advice or other financial planning

services pending final disposition of this matter;

B. Ordering defendants to immediately remove from the

Internet any web site defendants have posted or caused

to be posted offering investment advice or other

financial planning services and preliminarily

enjoining defendants from posting or causing to be

posted the same or similar web site(s) to the Internet

pending final disposition of this matter;

C. Enjoining and restraining defendants NCI and LeGall

from destroying or concealing any documents, books,

records, or other materials, including electronically-

stored information, related to this matter; and

D. Granting such other relief as the court deems

2



equitable and just.

And it is further ORDERED that:

1. A copy of this Order to Show Cause, Verified

Complaint, legal memorandum and any supporting affidavits or

certifications submitted in support of this application be

served upon the defendants personally or

__________________

within days of the date hereof, in accordance with R. 4:4-3

and Ft. 4:4-4, this being original process.

2. The plaintiff must file with the court its proof of

service of the pleadings on the defendants no later than three

(3) days before the return date.

3. Defendants shall file and serve a written response to

this Order to Show Cause and the request for entry of injunctive

relief and proof of service by

_____________________

20. The

original documents must be filed with the Clerk of the Superior

Court in the county listed above. A list of these offices is

provided. You must also send a copy of your opposition papers

directly to Judge

_____ _____________________,

whose address is

_________ _____________________________________

New Jersey. You

must also send a copy of your opposition papers to the

plaintiff’s attorney whose name and address appears above, or to

the plaintiff, if no attorney is named above. A telephone call

will not protect your rights; you must file your opposition and

3
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pay the required fee of
$______

and serve your opposition papers

on your adversary, if you want the court to hear your opposition

to the injunctive relief the plaintiff is seeking.

4. The plaintiff must file and serve any written reply to

the defendants’ order to show cause opposition by

_________________

20. The reply papers must be filed with

the Clerk of the Superior Court in the county listed above and a

copy of the reply papers must be sent directly to the chambers

of Judge

_________________________________

S. If defendants do not file and serve opposition to this

order to show cause, the application will be decided on the

papers on the return date and relief may be granted by default,

provided

that- the plaintiff files a proof of service and a

proposed form of order at least three (3) days prior to the

return date.

6. If the plaintiff has not already done so, a proposed

form of order addressing the relief sought on the return date

(along with a self-addressed return envelope with return address

and postage) must be submitted to the court no later than three

(3) days before the return date.

7. Defendants take notice that the plaintiff has filed a

lawsuit against you in the Superior Court of New Jersey. The

verified complaint attached to this Order to Show Cause states

4
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the basis of the lawsuit. If you dispute this complaint, you,

or your attorney, must file a written answer to the complaint

and proof of service within 35 days from the date of service of

this order to show cause; not counting the date you received it.

These documents must be filed wjth the Clerk of the Superior

Court in the county listed above. A list of these offices is

provided. Include a S__________ filing fee payable to the

“Treasurer State of New Jersey.” You must also send a copy of

your Answer to the plaintiff’s attorney whose name and address

appear above, or to the plaintiff, if no attorney is named

above. A telephone call will not protect your rights; you must

file and serve your Answer (with the fee) or judgment may be

entered against you by default. Please note: Opposition to the

Order to Show Cause is not an Answer and you must file both.

Please note further: if you do not file and serve an Answer

within 35 days of this Order, the Court may enter a default

against you for the relief plaintiff demands.

8. If you cannot afford an attorney, you may call the

Legal Services office in the county in which you live. A list

of these offices is provided. If you do not have an attorney

and are not eligible for free legal assistance you may obtain a

referral to an attorney by calling one of the Lawyer Referral

Services. A list of these numbers is also provided.

S
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9. The Court will entertain argument, but not testimony1

on the return date of the Order to Show Cause, unless the court

and parties are advised to the contrary no later than

______

days

before the return date.

J.S.C.

6
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ATLANTIC COUNTY: LAWYER REFERRAL
Deputy Clerk of the Superior Court (009) 345-3444
Civil Division, Cited hEng LEGAL SERVICES
1201 Bacliuracti Bird., Fire Fl. (809)3484250
Allenhic CAy, NJ 08401

BERGEN COUNTY: LAWYER REFERRAL
Depuly Clerk of The Superior Court (201) 488-0044
Case Processing Section. Room 118 LEGAl. SER\ICES
Juehice Center, 10 Mats Sr. (201) 487-2188
l-fxckerrsack, NJ 0750 1-0760

BURUNGION COSJFIfl’: LAWYER REFERRAL
Deputy Clerk of the Superior Court (800) 261-4462
Control Procesorrr Office LEGAL SERVICES
Ann, Judic’al Intake (600)261-1084
First 61., Courts Facirty
40 Rarroocas Rd.
Mt. NoOy, NJ 08080

CAMDEN COUNTY: LAWYER REFERRAL
Deputy Clerk at Ere Superior Court (806) 9644020
CMI Processing Office LEGAL SERVICES
lot FL, I-taIl of Records (856)064-2010
1015. Filth EL
Camden. NJ 061 03

CAPE MAY COUNTY: LAWYER REFERRAL
Deputy Clerk of lIre Superior Court (600)463-0313
ON, Main Street LEGAL SERVICES
Barr DN-200 (600)465-3001
Cape May Court Nouse, NJ 08216

CUMSERLAND COUNTY: LAWYER REFERRAL
Deputy Clerk of lIre Superior Court (856) 002-6207
Civil Case Mana9snianl Office LEGAL SERVICES
Sroad&Fayeltesrs., PD, SoxSlO (856(451-0003
Bridgelorr, NJ 06302

ESSEX COUNTY, LAWYER REFERRAL
Deputy Ctertr of the Superior Court (073) 672-6207
60 West Market Street LEGAL SERVICES
Room 131 (973)6244500
Newark NJ 07102

GLOUCESTER COUNTY: LAWYER REFERRAL
Deputy Clerk of The Superior Court (856) 845-4569
CMI Case Msnsgerrrenl Chloe LEGAL SERVICES
Atm: Intake (658) 6484550
FY51 El., Court House
1 NorTh Broad Street, P.0, Sort 129
Woodhury, NJ 08088

NUDSON COUNTY: Deputy ClerIc of the Superior Court LAWYER REFERRAL
Superior Court, Civil Records Dept. (201)708.2727
Brenrrar Court House— tst Floor LEGAL SERViCES
563 Newark Ave. (201) 702-6383
Jersey O’tir, NJ 07306

HUNTERDON COUNTY:
Deputy Clark of The Supertor Coal LAWYER REFERRAL
CIVIl DIvision (008)735-2611
65 Park Avenue LEGAL SERVICES
Flerrrington, NJ 08622 (008) 782.7970

MERCER COUNTY:
Deputy Cleric of The Superior Court LAWYER REFERRAL
Local Filing Office, Courthouse (600) 585-6200
175 5. Ercrad Sired. P.O. Box 8068 LECAL SERVICES
Trenton NJ 08880 (500)605-8249
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MIDDLESEX COUNTY: LAWYER REFERRAL
Deputy ClerIc of the Superior Court (732) 826-0553
Admirrkrrstion Buiding LEGAL SERVICES
TrucE Floor (732) 240-7502
i Kennedy Sq. PC. Box 2533
New Srun$Alck, NJ 60603-2533

LAWYER REFERRAL
MOIEMOUTH COUNTY: (732) 431-5544
Deputy Clerk of tire SupesiorCourt LEGAL SERVICES
Court House (732) 865-0020
71 Monument Park
PC. Sore 1255
Freehold. NJ 07725-1280

LAWYER REFERRAL
MORRIS COUNTY: (873) 287-5552
Deputy Clerk of lire Superior Coon LEGAL SERVICES
CIvil DMstou (073) 2084011
30 ScJru4erFL. P0 Box 910
Morrislown. NJ 07060.6010

LAWYER REFERRAL
OCEAN COUNTY: (752) 240-3606
Deputj Clerk of tire Superior Court LEGAL SERVICES
Cowl Hunted. Room 110 (732) 341-2727
115 WaehmncJtOe SlreR
Tome River, NJ 08754

LAWYER REFERRAL
PASSAIC COUNTY.. (873) 275-0223
Deputy Ctere of the Superior Court LEGAL SERVICES
CM) DivisIon (073)343.7(71
Court House
77 NonillIon St
Paterson. NJ 075)15

LAWYER REFERRAL
SALEM COUNTY: (055) 635-5828
Deputy Cleric of lIre Sepenur Court LEGAL SERVICES
OZMactrstSt.,P.O.B0x40 (656)451-0003
Salem, NJ 05076

LAWYER REFERRAL
SOMERSET COLIy4TY: (006)685-2323
Deputy Cleric of the Superior Court LEGAL SERVtCES
CMI Division Uttice (eflt) 2214840
New Ceurl House. 3rd FL
P.C. Box 3000
Somerville, N,l 08876

LAWYER REFERRAL
SUSSEX COUNTY: - (673) 2574682
Deputy Clerk gt the Superior Court LEGAL SERVICES
Suroew County Judicial Center (973) 363-7400
43-47 Ff Street
Newlon, NJ o75S0

UNtO?-) COUNTY: LAWYER REFERRAL
Deputy Cleric ci Thu Superior COurt (006)353-4715
leIR., CourtHouue LE(3ALSERV1CES
2 Broad Street (008) 384-4340
EtUabeth. NJ 07207-6073

Lfn’ffYER REFERRAL
WARREN COUNTY: (073)257-5802
Deputy Clerk of the Superier CowS LEGAL SERVICES
CluE DMston OltIce (973)475-2010
Court House
413 SerenE Skeet
Reiodere, NJ 07623-1500
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STUART RABNER

___________

ATTORNEY GENERAL OF NEW JERSEY
124 Halsey Street, 5th Floor
P.O. Box 45029
Newaxic, NJ 07101
Attorney for Plaintiff

____ ______________

By: Megan J. Hams
Deputy Attorney General
(973) 648-3730

FRANKLIN L. WIDMAN,
Chief of the New Jersey
Bureau of Securities,

Plamtifl

_________

This matter being brought before the Court by Stuart Rabuer, Attorney GteraLL of New

Jersey, attorney for Franklin L. Widmann, Chief of the New Jersey Bureau of Securities, t)eputy

Attorney General Megan J. Harris appearing, seeking cx parte relief by way of summary action

pursuant to . 4:67-1(a) and R 4:67-2(a) ,based upon the facts set forth in the Verified Complaint

filed herewith, and the Court having determined that this matter may be commenced by order to

show cause as a summary proceeding pursuant to N.L.S.A. 49:3-68(c) and & 1:9-6(b) and (c) and

for good cause shown:

lTfSonthis

______ _________________

ORDERED that defendant Teixence G LeGafl (“LeGall” pr “defendant”) appear and show

cause on the

_____

day of_ &4!.e47j4t’>, 2006, before the Superior Court of New Jersey

C --

rr -.

NOV 15 2O06j

LI!T F KLUN, J.S.C.1

) SUPERIOR COURT OF NEW JERSEY
CHANCERY DIVISION: GENERAL
EQUITY

) ESSEX COUNT —

DOCKET NO. U- .-)
)
) Civil Action

)
)
) ORDER TO SHOW CAUSE

)

V.

TERRENCE G. LEGALL,

Defendant.
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at the Wilentz Justice Complex, 212 Washington Street, 8th Floor, Newark, New Jersey, at J) ; O)

a.m, A. or as soon thereafter as counsel can be heard, why judgment shouid not be entered:

A. Directing LeGall to respond to New Jersey Bureau of Secunties Subpoena 5507 and

produce all documents requested therein within seven (7) days of such order;

B. Enjoining the destruction of any records or documents which relate in any manner

to Piaiutiffs Verified Complaint and which are in LeGail’s possession, custody, or control;

C. Directing LeGall to comply with New Jersey Bureau ofSecurities Subpoena 5610 and

appear before the Bureau to gave testimony relating to the matter under investigation within thirty

(30) days of such order;

0. Enjoining LeGall and any agent or employee ofLeGail or New Century J.tivestor from

offering or selling investment advice or securities until LeGall has fuiiy complied with Subpoenas

5507 and 5610 and all provisions ofthe New Jersey Uniform Securities Law (1997) NJ.S.A. 49:3-47

e; and

E. Granting such other relief as the court may deem just and equitable.

And it is further ORDERED that:

1. A copy of this Order to Show Cause, Verified Complaint, supporting Certification,

and Brief be served upon defendant within 5 days of the date hereof in accordance with &

4:4-3 and 4:4-4, this being original process.

2. Plaintiff must file with the court his proof of service of the pleadings on defendant

no later than three (3) days before the return date.

3. Defendant shall file and serve a written answer [an answering affidavit or a motion

returnable on the return date set abovel to this Order to Show Cause and the reliefrequested in the

2
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Verified Complaint and proof of service of the same by 24Zl/f4 / 2006.

The answer [answering affidavit or appropriate motion], must be filed with the Clerk ofthe Superior

Court in the county listed above and a copy of the papers must be sent directly to the chambers of

Judge /Jit1?1e1I Kkifri
4. Plaintiffmust file and serve any written reply to the defendant’s Order to Show Cause

opposition by 2006. The reply papers must be filed with the Clerk ofthe

Superior Court in the county listed above and a copy of the reply papers must be sent directly to the

chambers of Judge //4r,it F

5. If the defendant does not file and serve opposition to this Order to Show Cause, the

application will be decided on the papers on the return date and relief may be granted by default,

provided that plaintiff files a proof of service and a proposed form of order at least three (3) days

prior to the return date.

6. If Plaintiff has not already done so, a proposed form of order addressing the relief

sought on the return date (along with a self-addressed return envelope with return address and

postage) must be submitted to the court no later than three (3) days before the return date.

7. Defendant take notice that plaintiff has filed a lawsuit against you in the Superior

Court ofNew Jersey. The Verified Complaint attached to this Order to Show Cause states the basis

of the lawsuit. If you dispute this complaint, you, or your attorney, must file a written answer

[answering affidavit or a motion returnable on the return date set above] and proof of service before

the retuni date of the Order to Show Cause. These documents must be filed with the Clerk ofthe

Superior Court in the county listed above. A list of these offices is provided. Include a $

filing fee payable to the “Treasurer State ofNew Jersey.” You must also send a copy ofyour answer

3
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[answering affidavit or motion] to plaintiff’s attorney whose name and address appear above. A

telephone call will not protect your rights; you must file and serve your answer [answering affidavit

or motion] with the fee or judgment may be entered against you by default.

8. Ifyou cannot afford an attorney, you may call the Legal Services office in the coui:ity

in which you live. A list of these offices is provided. If you do not have an attorney or are not

eJiibJe for free legal assistance you may obtain a referral to an attorney by calling one ofthe Lawyer

Referral Services. A list of these numbers is also provided.

9. The court will entertain argument, but not testunory, on the return date of the Order

to Show Cause, unless the court and parties axe advised to the contrary no later than 5 clays

before the return date.

HARRETF.
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